Strategic Chunking: The NLP Leverage Point for Precision Communication
The Power of "Chunking Up"
When you chunk up, you shift from specifics to broader categories—uncovering hidden motivations and dissolving objections at their root.
Example (Automotive Sales):
· "What are cars an example of?" → Transportation
· "What’s transportation an example of?" → Movement
· "What’s movement an example of?" → Existence (meta-level)
Why This Works:
1. Dissolves Resistance: By moving abstract, you bypass surface-level objections ("I don’t like this model") to core needs (freedom, efficiency).
2. Aligns Values: Reveals the why behind decisions (e.g., "Transportation = autonomy" for a teen buyer vs. "reliability" for a parent).

3 Killer Applications
1. Negotiation Framing
Client: "Your software is too expensive."
· "What’s ‘expensive’ an example of?" → Investment
· "And what’s ‘investment’ an example of?" → Growth
Now negotiate growth, not price.
2. Conflict Resolution
Employee: "I hate these reports."
· "What do reports represent?" → Communication
· "What’s communication an example of?" → Alignment
Reframe task as team alignment tool.
3. Coaching Elicitation
Client: "I need confidence."
· "What’s confidence an example of?" → Self-trust
· "What’s self-trust an example of?" → Safety
Now work upstream from safety, not symptoms.

The Existential Hack
At the highest chunk (existence), you hit universal drivers:
· "Movement = freedom"
· "Communication = connection"
· "Investment = survival"
Corporate Script:
"This merger isn’t about market share—it’s about legacy. What’s legacy an example of? Impact. And impact is why we’re all here."


