Identifying Representational Systems Through Predicates
Let’s break down the four primary representational systems—visual, auditory, kinesthetic, and auditory digital (unspecified)—and how they shape communication and learning preferences.
1. Visual Predicates
"I see what you mean."
"Let’s focus on the big picture."
Visual thinkers:
· Excel at memorizing through imagery
· Are less distracted by noise but struggle with verbose instructions
· Prioritize aesthetics and layout (e.g., "How does this program look?")
· May disengage if information isn’t visually structured
2. Auditory Predicates
"That rings a bell."
"Let’s talk this through."
Auditory thinkers:
· Learn best through listening and discussion
· Are sensitive to tone of voice and word choice
· Enjoy music and verbal feedback
· May repeat phrases aloud or move lips while thinking
3. Kinesthetic Predicates
"I need to get a handle on this."
"This feels right."
Kinesthetic thinkers:
· Prefer hands-on learning and physical engagement
· Speak and move more slowly, often belly breathers
· Memorize by doing (e.g., walking through a process)
· Value tangible rewards and proximity in conversations
4. Auditory Digital (Unspecified) Predicates
"Does this logically follow?"
"Let’s analyze the sequence."
Auditory digital thinkers:
· Process information through internal dialogue
· Rely on logic, steps, and procedures (e.g., "Does this make sense?")
· May blend traits from other systems but lean analytical

Real-World Applications
Scenario: Pitching a Program
· Visual: "Imagine how this will look in your workflow. Picture the results clearly."
· Auditory: "Let’s discuss how this sounds for your team. Does it resonate?"
· Kinesthetic: "Get a feel for the impact. How does this align with your gut instinct?"
· Auditory Digital: "Here’s the data-driven sequence. Does it align with your metrics?"
Exercise: Restaurant Experience
Notice how different systems prioritize sensory input:
· Visual: Ambience and presentation
· Auditory: Background music or conversation
· Kinesthetic: Comfort of seating or texture of food

Building Rapport Through Predicates
Matching someone’s preferred system accelerates connection:
· Mismatch Example: Using auditory language ("Listen to this idea") with a visual thinker ("I don’t see your point") is like speaking English to someone who only understands French.
· Pro Tip: Page 21 outlines how each system influences body language (e.g., visual thinkers sit upright; kinesthetic breathers are diaphragmatic).
Practice:
Use the predicate phrases listed in your manual (pages 19–21) to:
1. Identify colleagues’ dominant systems in meetings.
2. Tailor presentations using their preferred predicates (e.g., "Let’s walk through the plan" for kinesthetic audiences).

